GREENBACK

HAVES AND HAVE-NOTS
HOW TO GET INVESTORS TO SHOW YOU THE MONEY

BY MARIA SIMONE

>>|'ve heard it thousands of times from inventors and start-up entrepreneurs:
best idea on the planet — why can’t | get anyone to invest?”

“I have the

All entrepreneurs have the opportunity to seek funding for their ideas.
Yet very few do it successfully. It has everything to do with the opportunities you can
actually create for yourself. Those who seem more successful keep the following in mind:

An idea is only an idea unless you do
something with it.

Patent your idea. develop a prototype,

find out if there is a market for your idea,

get endorsements from those who would
buy it, test any aspect of it that you can.
You can accomplish more than you think
without money at this stage.

Write a business plan showing what
you intend to do with the idea and
what's involved to develop it.

These thoughts may be floating

around in your head. but unless they're
committed to paper. no one can help
vou. Writing the plan will show vou the
work that needs to be done. Think of it
as a road map.

Exhibit passion — not desperation
— for the project so people will
know you're committed to seeing it
through.

Have people around you who know what
thev're doing. If you haven't developed

an idea or raised capital before, surround
vourself with people who've been down
that path.

You need to have contacts with
potential investors so you can have
investing conversations with them.

If you don't travel in the circles of high
net-worth people, then start meeting
them. Attend networking events or social
gatherings. Talk to your neighbors or
colleagues. Meet people who can start
making introductions for you to potential
investors. Attend inventors groups. The
money is all around you,

Learn the language of capital so you
can relate to investors.

There are certain legalities involved with
raising capital that you’ll want to learn.
Also understand that investors don’t want
to know all the details of yvour invention.
They’re more concerned about how you
intend to launch your idea. whether there
is a market for your idea and getting a
good return on their money.
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36  INVENTORS DIGEST

Be humble, grateful and genuine.

No one appreciates arrogance or

an entrepreneur with overzealous
expectations. Be real with potential
investors so they can get to know and
trust vou before investing. Take in

and process all comments, critiques

or criticism from potential investors.
Always. Don't take anvthing personally
and don’t react negatively to what
anyone is saving

You're getting free advice and those who
take it grow from each experience and
“no’” later on in the hopes

" That has happened to

can revisit any
of getting a "ves
me several times.
You couldn’t do that if you've closed the
door and nailed it shut. m
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